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Abstract: CRM is a system that the customer-patient puts at the heart of the business process, and the deployment
of the best CRM practices is the key to providing loyalty from customers as an integral part of a successful business.
With this system, it is possible to study the behavior of the customer, thus providing the right direction for the best
service of the customer and improving the relations and connections with them. CRM is the integration of sales,
marketing, services and support strategy, processes, people and technologies to maximize customer benefits, values,
relationships, and customer retention and their loyalty. These data are the basis for preparing information for
marketing managers who need to help them in the decision-making process. Customer behavior is put in the focus of
modern companies so that the CRM system is a synthesis of more functionalities such as sales, management,
marketing and communication with customers as the main feature. These are methods for collecting and
accumulating data for users and their behavior, preferences, inclinations and requirements Marketing decision
support systems are usually part of CRM systems, which are a broad concept covering marketing activities, sales
and overall communication, and customer relationships. The data collected is adapted to the marketing activities and
the needs of marketing managers. Health CRM is a Customer Relationship Management System, designed
specifically for use by healthcare organizations. Health CRM involves multiple sources of data (demographic data
for consumers and patients, psychography, social, behavioral, clinical, financial, websites, call center, service check,
etc.) to provide a comprehensive overview of the habits and activities of patient. The primary goal of the CRM
healthcare system is to increase the quality of healthcare and the lives of patients to recruit new ones, and to retain
existing patients.
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Pesume: CRM e cucreM cO KOj KJIHEHTOT-KYyIyBadoT C€ CTaBa BO IIEHTApOT Ha MAEJIOBHUOT TIIpoIec, a
UMITJIEMEHTHpambeTo Ha Hajaoopure CRM mpakTuky ce KiIyd 3a CTEKHYBam€ Ha JIOJaIHOCT Of KYIyBauWTe KaKo
MHTETpaJeH Aen ox ycremeH ousHuc. Co 0BOj cHCTEM ce 0OBO3MOXKYBa Jla ce MIPOYYH OJJHECYBAmHETO Ha KYITyBadoT,
a co Toa ce OBO3MOXKYBaaT IPAaBHJIHM HACOKM KOH Hajlo0pO OIICIYXyBame Ha KyITyBauWTe M I0100pyBame Ha
oxHocute u penanuute co HUB. CRM e mHTerpanuja Ha nmpojaaxdara, MapKeTHHIOT, CEPBUCUTE M CTpaTerujara 3a
TIOJI/IPIIIKA, MPOLIECHUTE, JIyI'€TO U TEXHOJIOTHHTE 3a JIa C€ MAaKCUMHM3HMPAaT TOOMBKHUTE 32 KyIyBaUUTE, BPEITHOCTUTE,
BPCKUTE W 3aJpXKyBambe Ha JIOjalHOCTAa Ha KymyBauuTe. OBHE IIOJATOIM CE€ OCHOBA 3a IOATOTBYBAamHE Ha
nHGOPMAINU 3a MapKeTHHI MEHajlepuTe Ko Tpeba Ja WM IIOMOTHAT BO IPOIECOT Ha JOHECYBame Ha ONITYKH.
OpHecyBameTO Ha KyIyBadoT ce CTaBa BO (POKYCOT HAa MOJEPHHTE KOMIaHWU ma, mopamu toa CRM cuctemor
MIPETCTaByBa CHHTE3a HA MOBEKe (PYHKIIMOHAIHOCTH KakKo Mpojak0a, MEHAaIMEHT, MApKETHHT ¥ KOMYHHKAIHja co
KOPUCHHUIIUTE KaKO TJIaBHA KapaKTepuUCTHKa. Toa ce MeToau 3a coOHpame M aKyMyJHUpame Ha IOJaTold 3a
KOPHCHUIINTE W HUBHOTO OJHECYBame, NpedepeHnH, CKIOHOCTH M ImobapyBama. CHCTeMHTE 3a MOJIJPIIKAa Ha
MapKeTHHT OJuTydyBame o0ndaHo ce nen og CRM cucremure, KoM ce MNUPOK KOHIENT KOj TM NOKPHBA MapKETHHT
aKTMBHOCTHTE, NpoAax0aTa W IEJOKYITHOTO KOMYHHIMpAame M OJHOCUTE cO KymyBauute. [lomaTonmre Kom ce
coOupaaT ce MpUiIaroieHH KOH MapKeTHHT aKTUBHOCTHTE M MOTpeOUTe Ha MapKeTHHI MEHalepuTe. 3ApaBCTBEHUOT
CRM e cucreM 3a ynpaByBame Ha OJHOCH CO KIIMEHTHTE, IM3ajHUpaH CIIEHHMjaHO 3a yrmorpeda oJ cTpaHa Ha
3/IpaBCTBEHUTE OpraHU3alMU. 3npaBctBeHHoT CRM e cuctem 3a ynpaByBamkbe Ha OJHOCH CO KIIMEHTUTE,
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JM3ajHUpaH CIELHjalHO 3a ynoTpeba oj CTpaHa Ha 3JpaBCTBEHHTE opraHuzanuu. 3apaBctBeHnor CRM 3adaka
3ae/IHO MOBEKEe M3BOPH Ha IOJATOlHX (IeMorpad)CK IMOJATOIHM 3a MOTPOLIYBAauUTE W MAlUEeHTHTE, Ncuxorpaduja,
COIIWjaTHN, OMXEBHOPATHH, KIIMHUIKH, GUHAHCUCKH, BEeO-CTpaHHUIIHN, IICHTAp 3a MMOBHIHM, IPOBEPKA HA YCIYT'H UTH.)
3a nma obe30enu ceomdaTeH mperiie] Ha HABUKUTE W aKTHBHOCTUTE Ha manueHToT. [Ipmmaprara menm Ha CRM
CHCTEMOT 32 3APaBCTBEHA 3AIITHTA € J1a CE 3r0JIEMH KBAINTETOT Ha 3APABCTBEHATA HETa 1 )KUBOTOTO HA MAIIMEHTHUTE
Jla ce perpyTHpaaT HOBH M A CE 3aAp>KaT NOCTOJHUTE MAUCHTHTE.

Kayunu 360opoBu: CRM, KimeHT, MapKeTHHT, MEHaIepH

NPEJIMET HA UCTPAXKYBAIE
[Mpeamer Ha ucTpakyBame Ha 0BOj TPy € Kako ce MeHaupa co CRM cucteMuTe, Kako ce KOPUCTH, Kako BiWjae Ha
npoaax0aTa Ha YCIYyrHTe KOH KIMEHTHTE, KaKO Ce MHTErpupa oBaa COPTBEpCKa ajaTka CO APYrH KOPUCHHUKH
codTBepH, co eIcH 300p KOj € OCHEQUTOT OJ] HEj3MHOTO KOPUCTCHEC OIIINTO BO CEPBUCHUTE KOU C€ HYHAT Ha
KJIMEHTUTE-KyIyBaYUTe W IOCEOHO CO OCBPT Ha HETrOBOTO KOPUCTEHE  BO 3APABCTBEHUTE OpTaHM3alMH.
CRM- Cucremure 3a ynpaByBame CO OJJHOCUTE Ha KyIyBauuTe ce JIel OJ MHTerpupaHuTe coprepcku naketn ERP
u BI*® cucremuTe, KOM OBO3MOXYBaaT KOMITAHICKAa KOMYHHKAIMja HAIBOP OX KOMIIAHW]aTa, HA OW3HHC HHMBO,
Ouziejku TO MPOIINPYBAAT KOPUCTCHETO Ha COPTBEPCKUTE AIaTKH BO PAMKHTE Ha KOMIIAHHjaTa, IPU KOMYHUKAIIHja
u copaboTKa Kako CO KJIMCHTHUTE, Taka W co maptHepure. OBHE CHUCTEMHM HMaaT KPYIHMjalHO 3HAuYCHE 3a
konabopanujara melfy KymyBadoT u kommaHujata. CRM cHCTEMOT BKJIydyBa UCTPaXyBame Ha 1a3apoT, pasBoj,
MEHAIMEHT, UMILUICMEHTAI[Mja, TECTOBH 3a Pa3IM4HU MPOU3BOMH, PEKJIAMH, aHalM3a Ha Mpoaaxba M aHamu3a Ha
OIHECYBACTO HA KYITyBAaUYUTC, KAKO U KaHaJIX 3a KOMyHI/IKaI_II/Ija, TCJIICMApPKCTUHT, LICHTAP 3a TCHC(I)OHCKI/I IIOBHUIIM U
ci1. Bo CRM cucremure ce MMIUIEMEHTHPaaT Hajpa3IMYHU aclieKTH 3a KOMYHHKallija, Co 11eJ Ja Ce JI03HAaaT MmoBeke
MOJIATOL 32 KyMyBauyHTe, 33 Jla MOKE MHTEJIETEHTHUOT CHCTEM Ja ce 00y4M CO MOKBAJIMUTETHO 3HacHe 3a Ja ce
OCTBapat MOKBAJTUTETHH penaiu co knueHTute. CRM cuctemute ce cuHTe3a Ha copTBep U OusHuC Grio3oduja Bo
YMj LEHTap € KyNMyBadoT. TeXHHWKUTE KOW ce MMIUIEMEHTHpaaT BO OBHE CHCTEMH Tpeba na OupaT oJ moMom aa
00e30enaT moaoOpyBambe Ha ENEMEHTHTE KOM CE CMETaaT 3a KOMIICTUTHBHM Ha Ia3apoT 3a €Ha KOMIIaHWja.
Kommnanuute Mopa aa OuaaT nmpusievHd 3a kynyBauute. CRM crCTeMOT 0BO3MOXKYBa Jia Ce 3rOJIEMH OlepaTHBHATA
TEPUTOPHja HA KOMIIAaHHMjaTa U J]a CO3/[aBaaT MHTEPAKTUBHU PENAIMU MMOMEly KyIyBauyUTe ¥ KOMIIAHUUTE, CO LITO OU
ce 3roJIeMHJIO JICjCTBYBAWmETO HAa KOMIIAHMjaTa Ha Ma3apoT. 3aJ0BOJICTBOTO U JIOjAJIHOCTA HA KyNyBa4yuTe ce
OCHOBHHU 3aa4u Ha efeH CRM cucreM, HO M IPUMAPHHU MEPKH 32 YCIIEIIHOCTA HA eHA KoMnaHnuja. Llenra Ha
KOMIIAaHUUTE € Jla MpOoJaBaaT MPOU3BOJU W YCIyTd HA CBOUTE KYIyBauH, CO IeJ Ja C€ MOCTHIHAT MMOBHCOKU
npoduti. CRM, BriIydyyBa aHanu3a Ha JUHAMHKATA HA MOPACT HA KOPIOPATHBHUTE MPOGHUTH CO MOBEKE WU
noJio0peHa npojaxkda WM CO 3allTesia, Kako pe3ysTaT Ha MoJoOpeHa opraHu3alyja Ha MPOIEcOoT Ha Hpojaoa.
Kora uMruiemenranujara ¢ edukacHa, 1yreTo, IPOIECUTE U TEXHOJIOTHjaTa paboTaT BO CHHEPIHja Jia ce Pa3BHjaT U
Jla ce 3ajakHaT OJJHOCUTE, J]a ce 3rojieMH Npo(pHUTAOMITHOCTA CO Liell Jja ce Hamasnar oneparuBHute Tpouronu. CRM
cTparervjara UM romara Ha KOMIIAaHUUTE Jia TH 10JJ00paT CBOMTE OJJHOCH CO KYIyBauuTe, CO IIOMOII Ha JOOUBambe U
aHanmu3a Ha uHpopMmanuuTe on KymyBauute (Ruxandra Misdolea, 2010.) Toa oBo3MOKyBa jaa ce HICHTU(UKYBaAT
OJlHECYBamarTa Ha Ky[yBauWTe 3a BpeMe Ha KyIyBameTO Kako M HHMBHHUTE npedepeHluH co Ied MoAo0po 1a UM
ciykar Ha HuBHUTE morpedu. CRM codTBepoT KOpHUCTH HH(POPMAIMU CMECTEHH BO CKIAIUINTEe Wik 0a3a Ha
MOJIATOIU [ITO TPETCTaByBa KOMIAHKUCKHU IEHTpAlIeH perno3utopuyM Ha mojarounu. Ce’ OHa IITO ce OJHEeCyBa Ha
OJTHOCOT Mel'y KOMIaHHjaTa ¥ HEj3UHHUTE KymyBaun (TeJae(OHCKH MOBHUIIM, OCETH, TOIITA), OCTAHYBa MEMOPUPAHO
BO KOMIIAHHCKUTE 0a3W Ha MOJATONHM, Taka IITO WH(OPMALMHTE CTAaHyBaaT JOCTAHU 32 OHHUE KOW IITO TH
noctojano kopuctar. CRM anatkuTe ce KapakTepu3upaar CcO MOJyJiapHa MOBP3aHOCT M KOPUCTEHE 3aCAHUYKU
MOJIATOLM M MOXKHOCTH. 3a TIOroJieM JieJ OJl HMB MOXe Jla Ce BpIIM IlapaMeTapu3aluja, T.e. Aa ce aJanTupaaTr Ha
notpeduTe Ha OM3HMCOT M KopucHuuuTe. [lopagu Toa ce oTBapaarT eKpaHW BO KOM CE€ BHECyBaaT CIEHU(DUYHU
MOCTaByBala Ha MapaMeTpUTE CO Hamepa Ja ce aJanTupaar Ha OM3HHC NOTpeOUTEe Ha caMaTa KOMIaHWjaTa U
HEj3WHHUTE Ma3apHU B MapKeTHHT motpedu. Ha oBoj HaumH, Moke na ce Hajne cooasetHo CRM pemienne 3a cexoja
KOMIIaHHja ¥ MAaKCUMAJTHO J1a C€ CKpOM IpeMa KOpHCHHUIHTE. 3aeTHIIKH Moy Bo CRM codrtepor ce:

v Tlperneau 3a HApauKu U Npoaaxou — 0a3a Ha KIMEHTH;

v/ JIHEBHU NPOMEHH - U3BEIITAH 32 YIPABYBAKE CO AKTHBHOCTHTE Ha TPOAaKbara;

v JIHEBHUK Ha NPOJAXOH, MOPAYKH, IpUBATEHH, ONOUEHH U CITHIHO;

2’8 ERP u BI (Enterprise resourse planning i Business Intelligence systems)/IInarupase Ha pecypcr BO
HpCTHpI/IjaTI/ICTO U BbU3HUC UHTENUTeHTHA CUCTEMU
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KomepuujanHu moHy 1 ¥ IPOLICHKY;

[Momra 1 Apyr BUJI KOMYHHKalNMja CO KINEHTHUTE;

Pennmmumpanu 6a3u Ha MOJATOIM 3a MPOJAXKHUTE areHTH CO PECTPUKIIHja HA MOJATOLH;

Pa3nu craTucTHKY 32 0a3aTa Ha MOAATOLH;

Ckiraguinra Ha ITOJATONN 3a MApKETHHT MEHAIIEPUTE U BPBHUTE MEHALIEPH;

Kipyanute npuno6uBku na crannapaanot LIPM-ort ce ciiegauTe:

CkiagupameTo Ha MOJATOLM Ha IEHTPAJIHO HUBO CO37aBa KOMITAHHCKO-IIMPOKA MpeXa Ha  KOPHCHUIIH.
CRM ja ¢okycupa menara KOMIIaHHja KOH KOopHcHUIMTE. CHTe 007aCTH U CEKTOPH - KaKo Mponaaxkda, MapKeTHHT,
KOPUCHUYKH YCIYT'H, CMETKOBOJCTBO, YOBEYKH PECYpPCH, pa3Boj, Ma ce’ J0 MEHalIMEHTOT - C€ KOPUCTU €JCH
cranaapy, uenrpanmusupadso CRM pemenne. Bo cormacHocT co HMBHHTE MHAMBHIYaJHH NpaBa, BpaOOTEHHTE
MOXaT Jla mpucranar 1o MHQopMmanuja BO APYTH CEKTOPH, OBO3MOXYBajKM MM Aa paboraT 3aenHO e(ukacHO U
epektuBHO. OBa pe3ynTHpa BO CTPYKTypHpaH, aBTOMAaTH3MpaH TIpOIeC IpeKy IieJa KOMIIaHuja.
CRM muiatdopmara MoKe Ja ce MoBp3e CO APYTH JAEIOBHHU aIUIMKAIlMK KOW IIOMaraar Ja ce pa3BHjaT pPelaliuTe Co
kinueHTuTe. CRM penienujara neHec ce MOOTBOPEHHM M MOJKAT J1a C€ MHTErpUpaaT co MO3HATUTET JNEJIOBHH ajlaTKH,
Kako IITO ce MOTHHIIYBame Ha JOKYMEHTH, CMETKOBOJCTBO, (haKTypHpame W aHKEeTH, Taka IITO MH(popmanmure
TedaT BO 00ETe HACOKM M MOJKAaT Jla AajaT BUCTHUHCKHU mperier o 360 cTeneHH Ha BalmIMOT KIHMEHT.MomepHHOT
CRM cucteM TH HHTETpHpa IOCTOCYKHTE aruTUKanmu - kako Ha mpumep MS Office u ERP, apxuBmpamero u
KOMYHHKAIIUCKUTE PEIICHHWja - U TH KOHCOMUIUpa cuTe MH(pOpManny 3a CeKoj KIMEHT Ha eqHa muardopma. Cure
BpaOOTEHNM BO paMKHTE Ha KOMIIAaHHMjaTa MOXAaT Ja MpHCTarmaT A0 HHGOPMAIMUTE AWPEKTHO, CO IITO UM CE
O0BO3MOXKYBa 1a pabortar moedukacHo. CRM cuCTEeMOT MoXe HCTOTaka na ce uHTerpupa co SAP, WFMS?"®
aIJIMKalMKUTEe 32 MEHAMpPamke CO CHCTEMHUTE BO OpraHU3alMUTE W Ja MpeTcTaByBa IEJHMHA 32 MOepHUKacHO U
moe(eKTUBHO yNpaByBamke BO OMIIO KOja CepBUCHA OpraHu3aIija- KOMIIaHH]a.

CRM e kpeupaH o TpH TJIABHH Jeja: CTPATeruja, MapKeTUHT ¥ MH(POPMATHUKA TEXHOJIOTHja. MEHAUMEHTOT BO
CMHCIIa Ha IUIaHHpame, OpraHu3Mpame, KOHTPOIMpPamke U BOJCHE, OBO3MOXKYBa MeryceOHa HHTepakiuja Ha
CIIOMEHATHUTE JIEJIOBU 3a Ja Ce MOCTHUIHE KpajHaTa Lel: 3aJl0BOJIEH KOPUCHUK CO LITO MOJKE MOMAall TPOIIOIH.
Bucok npuxon 1 106MBKa ce OBO3MOKEHH CaMO CO 33JJ0BOJICHN KOPHCHHYKH NMOTpeOH. TEeXHOOMKOTO peleHune 3a
YIpaByBambe CO peNalliiTe CO KOPUCHUIIUTE CE€ COCTOM Of TPH JieNla: ONepaTUBEH, aHATUTHYKN U KOJIa0OpaTHBEH U
oBa ¢ npukaxkaHo Ha Ci.l. CRM e kpaTeHKa of ynpaByBame Ha KOPHCHHYKHTE OJHOCH, a HE OJ MAapKETHHI Ha
ucTuTe. YNpaByBameTO € KOHIENT IITO Oomndaka ynpaByBame CO MAapKETHHI, NMPOM3BOACTBO, YOBEKOBH PECYPCH,
CEPBHCHH YCIIYTH, IPOJak0a, KaKo M YIpaByBame CO UCTpakyBamara U pa3Bojot (Bradshaw & Brash, 2001.). Kako
4yecTo KopucreHa TepMmuHosioruja kaj CRM cucremMnTe ce jaByBa NOMMOT 3a “JONMPHU TOYKHM~ KOM O3HAUyBaaT
MecTa Ha HMHTepakiyja noMmery KOPHCHHMIMTE W KommaHuuTe. [IpoiakHHTe LEHTpH, CEPBHCHHUTE LEHTPU Ha
KOMIIAaHMUTE, KaKO M KOHTAKT LIEHTPUTE CE€ JIMHUM Ha NPB KOHTAKT CO KOPUCHUIMTE, OAHOCHO JIMLETO Ha
kommnanujata (Davenport, T.H. & Short, J.E., 2000.) Bo LIPM-oT ce BKkiIydeHH NOBeKe OJ/ICNIN O]l €JHa KOMIIaHH]a
(MapKeTHHT, npojax0a, rprKa 3a KOPUCHULUTE W J100aByBauMTe MapTHEPH Ha KOMIIAHHWjaTa), a ce CO Ll Ja ce
06e30enn Genedur 3a xopucuunute (Parvatiyar & Sheth, 2002). Ilenta Ha oBHMe CHCTEMH € Ja CE€ BOCIOCTaBU
€IMHCTBEHA KOPUCHUYKA TEepIEeNiyja U Jla C€ UMa TaKOB MPUCTAI, KaJieé KOPUCHUKOT TO APXKU IIPUMAPHOTO MECTO
Bo komnanuute (Roberts& Jill W., 2002).

ANANENENAN

219 WFMS -Workforce | Workflow Management System (YrpaByBare co paGoTHATa CHIIa H TEKOT Ha paGOTHHTE
Hano3u), SAP ERP e mranupame Ha KOMITAHUCKH pecypcn - codTBep pa3BueH o I epmaHckara kommanuja SAP
ER Bo Hero ce HHKOpIIOpHpaHU KJbYYHHTE OM3HUC (DYHKIMH Ha €JHa OpraHU3aIHja.
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Cn.1 Onepamueen, anaumuuku u konadbopamueen oen na LIPM

AHATHTHYKA

PM

OneparuBeH

LPM

Enuncreen HU3BOP Ha Amnanusza Ha

HH(pOPMAIIH 32 uH(pOpPMAIHH 3a
KIIMEHTUTE KO T KIIMEHTHTE 3apai
noso6pyBa YTBpAyBambe Ha
MPOJAXKHUTE, BPEJ(HOCTA Ha
MapKETHHIIKHUTE U MOAATOLUTE U

YCIIy>KHHUTE IIPOLIECH
HU3 Pa3HU KaHAINA BO
KOHTAaKT CO KJIHCHTHTE

JIOHECYBamkhEC
MHTEJIMTEHTHU OM3HUC

OJLITy KU

VipaBHuBame co
KOMYHHUKAIUHTE CO
KIIHCHTHUTE TPEKy HU3a Ha
MEeIuyMHU 1
KOMYHUKAIIUCKH KaHAIH

Kona6oparusen

IPM

JlojanHATE KOPUCHHUIN C€ SAMHCTBCHHOT HM3BOP 3a MPOQHUTOT Ha KOMIIAHMUTE W HUBHUOT MOHATAMOIICH PACT.
Crnopen npuniunot [lapero, 80% onx mpomaxbata moara ox 20% Ha Hamm KiMeHTH. KiIMeHTHTE ce HajBpEIHUOT
HAMOT CO KOj pacroiara KoMIaH#jaTa. AKO ce 3Hae JeKa 3a IPUBJICKYBamke HA HOBU KOPHUCHHIIM HA YCIYTH MU
Kymi, Tpeba Ja ce BIOKU-MHBECTHpPA MHOTY IOBEKe Mapy OTKOJKY Jia ce 3aJIp>KU MOCTOjHHOT, uaejata Ha CRM e
jacHa - 1a ce 3aAp)KaT MOCTOJHUTE KOPUCHHIIM M JIa CE€ CTUMYJIMpa JI0jaIHOCTa U J0BepOaTa Ha MOTPOIIYBAYUTE BO
KOMIIaHUjaTa.

Anatkara 32 CRM o0B03MOXyBa Jia ce 3adyBaarT HMH(pOpMAIMUTE 3a KOHTAaKT CO IIOCTOJHUTE KIMEHTH |
MOTCHIMjaTHUTE KJIMEHTH, Ja C€ HACHTH()HKYyBaaT MOXHOCTHTE 3a MpoAax0a, Ma ce CHUMAaaT yCIAyruTe 3a
EBUJICHIMja U J1a C€ YIpaByBaaT MapKETHHI KaMIAlbUTE, CHTE BO €JIHA IICHTPAJHA JIOKAalMja - Ja uMa
nHpopmanuja 3a cekoja MHTEpaKiMja Ha KIMEHTHUTE, a Koja ke OuJie JocTanHa 3a CeKOro BO KOMIIaHHjaTa Ha KOTO
Moxkebn ke my Tpeba. CRM Moke 51a UM IMOMOTHE Ha KOMIIAHHUTE OJl CHTE TOJIEMHHH J1a BOJAT MOJ00pyBame Ha
OWM3HHCOT, U TOa MOXKE J1a OHIe 0COOCHO KOPUCHO 3a MaJuTe OM3HUCH, KaJle IITO TIMOBUTE YeCTO Tpeba Ja HajuaT
HAYMHU JIa CTOpAT MOBEKE CO ITOMAJI0 BIOKYBAHE.

EBe 30omro CRM-0T € BakeH 3a BalImoT OW3HMC. l”apTHep281 npensunysa aeka no 2021 roguaa, CRM ke Oune
€IMHCTBEHATA HajrojieMa apea-TaTdopMa Ha IPUXOAN BO TPOLICHETO HAa KOMIIAHUCKH copTBep. Moke oypH Ia ce
n3bepe Ja ce BKJbYYaT MH(OpMAanuu Ol jaBHA aKTHBHOCT Ha KIMCHTHTE Ha COLMjATHATE MEIUYMH - HUBHHTE
}lonar'aH,a )5 He—nonafaH)a, mTO T'M YKaXXyBaaT, MHUCJIAT M CIIOJACITyBaaT 3a KOMHaHHjaT I KOHKYPECHTUTE.
JIeHeHnOoT KIIMEeHT MOXe Ja TeHepupa nmpobjeM BO €1eH KaHal — Ha ipuMep Ha TBUTEp - ¥ TIOTOA J]a IPEMHUHE Ha
e-momTa/email wium TemegoH 3a Ja TO paspem NPUBATHO-WHAMBHAyanHO mnpobmemor. CRM mmatdopma
OBO3MOJXKYBa JIa C€ yIpaByBa CO IMpeTparara Hu3 KaHaiuTe 0e3 a ce M3ry0daT IMaTekuTe, U Ja ce Jaje Ha mpoaaxoa,
CECPBUC U MAPKETUHT €AHOCTABCH IPETJIC HAa KIIMCHTOT.

280 https://sr.wikipedia.org/wiki/Upravljanje_odnosima_sa_klijentimatcite_note-6
%1 https://www.gartner.com/en/about
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Bonemwe 6usnuc 6e3 CRM moxke na Be ynHM MHOTY Hapu. [loBeke aAMUHHCTpanyuja 3Ha4M MOMaJKy BpeMe 3a ce
Jpyro, mpeMHOry uWH(oOpManuy ce 4YyBaaT BO payHO HAMMIIaHW O€JICIIKW, JAlTONM WJIM BO IJaBUTE Ha
mpoxaBaynTe, HO Oe3 3aemHWYKA IUIaT(GopMa 3a MHTEPAaKIHH CO KIMEHTHTE, KOMYHHKalWjaTan HH()OpMAIMHTE
MOXKe [1a Ce TIPOITyLITaT WK H3ryoar.

CRM BO 3JIPABCTBEHUTE OPTAHU3ALIUN

IToctojar nBa ocHOBHM Buzaa Ha 3apaBcTBeHM CRM -m, eIHHOT € KpewpaH Taka Ja 34paBCTBEHATa OpraHM3allyja
OCTaHE BO KOHTAKT CO CBOWTE IAIMECHTH, APYTHOT € 3APABCTBEHA OpraHM3alMja Ja OCTaHE BO KOHTAKT CO
3]PABCTBEGHH OPraHM3ALMK-’ KoM TeHepupaaT ymati. Creuupmunnor smpasctBen CRM ce pasmmkysa o
TpanuuoHanHuoT CRM cucteM riaBHO Ha TpU HaYMHU :

1. 3npaBctBenure CRM cuctemu na mpumep Bo CAJl ce m3rpajgeHu 3a aa padoOTaT BO €JUHCTBEHA-YHHKaTHa
CTPYKTYpa Ha 3/[paBCTBEHUTE OpPraHU3aAIHH.

2. 3npaBctBenute CRM cucTemMu aBTOMaTrcku ri oOeMHyBaaT M ycorjiacyBaaT HMOAATOLHTE O J1a00paTOPUCKHUTE
nndopmanucku cucremu (JIMC), Hamnara, cHaOyBambe, KypUPCKH, IUIATEKHHU U IPYT'H U3BOPH.

3. 3nmpaBctBernte CRM cucremu Bo CAJ] ce mu3ajHupaHu nga OWIAT YCOTJIACCHH CO HIPPA®2, co CUTYpHA
copaboTKa 3a TOAPINKA Ha 3APABCTBEHUTE Oapama.

AMEpHKaHCKH JIMIepU 33 Kpeupame U umiieMentanuja Ha LIPM  ce: Tuotempo i Veriomed®,
CRM codT1BepoT € moryiaapeH Bo TEKOT Ha TOCIEeIHUTE ABaeceT roaunu. Siebel Systems e ocHoBaHa of cTpaHa Ha
Tomac Cuben ymre Bo 1993 rogmnra u pa3suBa momynapHu Sales Automation 1 CRM makeru. Bo 2002 roanaa
Siebel kouTponupa 45% ox CRM masaport, a Bo 2005 rogauna ro kynu Oracle. JIucra Ha Bogeuku IIPM codteepu co
HuBHE agpecu’> : Maximizer, Microsoft Dynamics, Oracle, Sage, Salesforce, SugarCRM, Vtiger, Zoho uTH.

KOU CE NIPUJOBUBKU O 3IPABCTBEHUOT CRM

-na ce kpeupa 360-cTeneH nperyies] Ha TOTPOLTYBauYnTe U MAIlMEHTUTE MIPEKy UHTETPUPAhE Ha TIOJATOLU OJ1 IIOBEKe
W3BOPH 32 KOMILIETEH MPOQHUIL.

-la ce TOAOOpH aHTAKUPAKETO Ha IMANUCHTOT MPEKYy IepCOHAIM3MPAaHH TEPEHCKH Oa3WpaHH, MEMOPHPAHU
TTOTATOITH.

-la ce HamIpaBaT CTPATCHIKW IUIAH W pean3allid Ha MAapKETHHT KaMITalkbl KOPHUCTCJKM BHUCTHHCKHA YBHUJA BO
MTOTATOITUTE.

-Mepeme u cieneme Ha MOBEKeKaHATHI TaKTHKH (€-TI0IITa, TUpeKTHA rmomTa, SMS, conunjanHa).

-AHaNM3Upame U CETMEHTUPAHE HA TIONYJIAUTE Ha MIOTPONTYBAYHTE M MAI[HCHTHUTE.

-Mepeme Ha YCIENIHOCTa Ha aHTQKUPAHUTE TAKTUKU KOPUCTEJKHU KOHPHUTYPHUPAHO H3BECTYBAbE.

Omuc va EBapujanra- evariant ua CRM-ot

EBapujanta CRM - 31paBCTBEHOTO pelIEHHE MM OBO3MOXKYBAa Ha MapKETHHI THMOBUTE Jla T'M aHraXupaaT
MAlMEHTUTE NPEKy HUBHOTO KOPHUCTEH-€ Ha 3JPAaBCTBEHH YCIYIH CO MPELU3HM MApKETHHI KaMIlambu W HaIlpeIH!
NpeABHUAYBaYKH aHAIU3M, KOM BO KpajHa JIMHMja Ke BOJAT KOH pacT Ha yciyrara CO BHCOK KBaJIUTET, CO ILITO
JMPEKTHO KE Ce OBO3MOXKHM IOAOJT M KBAJIUTETEH J>KMBOT Ha TMALMEHTOT M Ke ce 3rojeMar aHuMHpamarta-
00e30emyBamaTa HOBH MAIMCHTH H 3ap)KyBamk¢ Ha TIOCTOjHUTE.

Smart —myodpo -obezbedysarve HOBU nayueHmu U 3a0PACYBArbE HA NOCHOJHUME

Ha xoHKypeHTeH ma3ap, 34paBCTBEHUTE OpraHU3alny Tpeba Ja KOpHUCTaT Smart aKBH3HIIMja Ha HOBH HAallUCHTH U
3a[p)KyBamke Ha MIOCTOJHUTE 3a JIa TO ONTHMH3HPAAT PacToT W Ja TH yIpaByBaaT npuxonute. Bo pasBueHuTe 3eMju
HaMmepaTa Ha 3[[paBCTBEHUTE CHCTEMH € Ja CTEKHAT HOBH M TH 3aJp)KaT IOCTOJHUTE MAIMEHTH, a CO IeN Ja TH
OTKJIOHAT CJIEIHUTE HEeIOCTAOIIN:

-[IponyiTeHn MOYXKHOCTH 33 EPCOHAIM3ALIH]a

-PaznuyHu 1 HELEIIOCHH MTOJATOLH 33 HAlUeHTOT

-Henocrarok Ha Tapretupame 1 MOBEKEKaHATHN CTIOCOOHOCTH

282 https://en.wikipedia.org/wiki/Healthcare CRM#cite note-1

28 Health Insurance Portability and Accountability Act

284 https://www.tuotempo.com/en/ ,  https://veriomed.com/products/crm/
®https://sr.wikipedia.org/wiki/Upravljanje_odnosima_sa_klijentimatcite note-9
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-HemosxHocT na ce ontumusupaat nepdopmancure u fa ce nmokaxe ROI-return of investment(moBpart Ha
MHBECTUIUUTE).

Kora 3apaBcTBEeHNTE OpraHU3aldl KOPUCTAT MaCOBEH MApPKETHHI 0e3 MPEHU3HO TapreTHpame, THE HE CaMo ILITO
TpoIar Oy[eT, TYKy I'l IPOIMYIITAaT KIIyYHHTE MOYKHOCTH 32 aHTKMaH.

IMoaurHere ro HUBOTO HA BALIUOT 3PABCTBEH MAPKETHHT

3npaBcrBenror CRM ru umHTEerpupa OOJHMYKHTE MAIMEHTH W MOJATOLMUTE 3a MOTPOIIYBAdYUTe CO HAMpeaHa
npeABUAyBaYKa aHanu3a U ceondareH TUTHTAIeH MApKETHUHT 3a OJIECHYBame Ha MPELM3HU MAPKETHHT KaMIarbH.
OBa pelieHHE MM OBO3MOXXYBa Ha THMOBHTE 3a MAapKETHHI HAa 3[PABCTBEHM YCIYrd [a HCIOPavyaaT BHUCOKO
MEPCOHAIM3UPAHA U aHTaXHPAHH TEPCHCKH AaKTHMBHOCTH 3a HACOYYBakbC HA MOMyJAMHUTE M UM [OMara Ha
3PaBCTBEHUTE CHCTEMH Ja HajIaT, Ja TM BOJAT W Jla TW 3aApKaT BUCTUHCKHTe manueHTH. Co Mympo-smart
CTCKHYBamb¢ HOBU U 33PXKYBalhe Ha MOCTOJHH MAIMCHTH, OIJCIOT 32 MAapKCTUHT MOJXKE Ja aHTaKUpa MAIlMeHTH
MPEeKy IMOCBETCHATa TpUXka, Ja BOBEAC PacT Ha BHCOKO BPEIHYBAHH YCIYT'M CO BHCOK KBAJIHTET U e(UKACHO na
MOKa)KEe PEHTAOMITHOCT-TIOBPAT Ha MHBECTUIIMHTE.

30LITO JA UBBEPETE EBAPUJAHTA HA HCRM-3/IPABCTBEH CRM

EBapujant®>°-oto pemenne HCRM e BHCOKO CKaTaGHIIHO, CHTYPHO H CTaGHIHO, HYIH (ICKCHOMIHA MHTErpalmja
Ha MOJATOIM M OTBOpeHa cucTeMcka apxutektypa. HCRM ro TpancdopMmupa oIei0T 3a MapKEeTHHI BO arriHa,
BHCOKO - NMPUHOCHA MAalllMHA 33 pacT CO HMHTCNUICHTHA KJIMCHTaja, BUCTHHCKA IMOBEKEKaHATHA MapKETHHIIKA
CIIOCOOHOCT, CYNEpHOPHO MOICIHPAke M aHAJIHTHKA, mepdopMancH Bo peanHo Bpeme W ROI u3BecTyBame u
Hajao0pa BO KJaca CMETKa, KaMIIamka, U KOHCYJITAHTCKH yCIIyTH.

Ceondarenn
@ 0.0
V4 A®A
& A

Enexrponcku
[ ) 3/IpaBCTBEH

3ammc - EHR
Tenepupanu

Jlexap 3/IpaBCTBCHH I10JaTOIH

3a TIALMEHTHTE

. 287
Cnuka: 2 Cuenapuja xou 2o npukaxcysaam ovemom na CRM 6o 30pascmeomo 8

Wmajku 13 roauuu nosaau uckyctBo Bo UT 3a 3xpascTBo, ScienceSoft o6e36emyBa CRM pemienuja 3a 31paBcTBO
Bp3 ocHOBa Ha Microsoft Dynamics 365 u Salesforce Health Cloud, co men ma momorse na ce mogoOpu KBaJIUTETOT
Ha TpIDKaTa W Ja ce 3TOJIEMH 33aJOBOJICTBOTO Ha MAIMEHTOT MPEKY MEePCOHANM3UPAHU, TMOA0OpPO WHGPOPMHUpAHH
ycernyru. CRM 3a 37paBcTBeHA 3alITUTA TH PETUCTPUPA TMOCAMHIIUTE HE KAKO MAIMEHTH, TYKY KakKO IMOTCHIIH]aTHH
KITUCHTH ¥ 1ocTojHu KineHTH. CRM 00e30emyBa TabMHCKa BUIJIMBOCT BO MPOTrpEcHjaTa Ha OBHE OJHOCH U IoMara
Jla Ce BJIMjac BP3 HUB MPEKYy KOMYHHKAIIMCKH KaHAJW - BeO-CTpaHHUIlA, Pa3TOBOP BO JKHBO, KOJI-IIEHTAP, COLUjaITHU
MEIMYMH M COCTaHOIM. IIpeKy ammMKammjata ce moMara Ja ce nepcoHaau3hpa IMOHyJaTa BP3 OCHOBA Ha MPOoduiIH

280 Epapuant-https://www.evariant.com/fag/what-is-a-healthcare-crm
27 https://www.cetrixcloudservices.com/blog/crm-in-healthcare-and-how-it-helps-hospitals/
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ﬁ
OoraTy co MOAATOIM Ha MAlEHTHTE KOM ce NoTnupaar Ha edextuBHa cuHepruja Ha CRM n EHR*™ cucremure.
Taka, npeky LieJHa COAPKMHA U IIPOAKTUBEH aHTaXKMAaH Ha MALUEHTOT, BO MOXKHOCT € Jla C€ U3rpajar yCIIEUIHU

OJHOCH M Ia C€ IIOTTHKHETEC ITOTroJIEMa HOjaJIHOCT.

3OIHTO CRM 3A 3IPABCTBO

CeonhaTHO poduiparke Ha TIOTSHIN]aTHATE M CETallTHATE MAllUeHTH
*  MeHalMEHT CO OPHEHTHPAHNUTE NIPOBAjAepH Ha YCIyru GOKyCcHpaH Ha KpajHUTE Pe3yNITaTH
*  OnecHyBame Ha KOMYHHKalHjaTa Ipel U II0CiIe TPETMaHOT CO MAI[MEHTUTE
* JlomoOpeHo ynpaByBame CO XpPOHUYHH OOJIECTH MTPEKY aBTOMAaTU3UPaHU U3BECTYBatha 1 CUTHAIH
= [lepconanu3anuja Ha BeO-COPKIHU BP3 OCHOBA Ha UHTepaknuja co Be0-CRM-EHR

=  MepnuBO UCKYCTBO Ha IALIUEHTOT

*  E-momrra, MapKeTHHT, aBTOMaTH3alllja
HacoueHo MeHaIUPambeTo CO MEAULUHCKH yIIATH
3npasctBeH CRM kako pononHyBame Ha EHR

CRM cod1BepoT 3a 37paBCcTBO MOMara Jia ce 3rojieMy 3aJ0BOJICTBOTO HA MAIMEHTOT U J]a CE OAPKyBaaT OXHOCHTE
. 289 .

mpeKy momo0po HMcKycTBOo. Arumkanujata Th mHTerpupa CRM co EHR™, Taka mro ke MoOXe Oa KOPHUCTHTE

3roJIeMEeHa BPEIHOCT O] MOJATOLMTE CKJIAJANPAaHHW BO JBaTa cucTeMa. Bo NMpomoipkeHHe ce OMMINyBa pasiuKaTa

ToMery OBHE JIB€ CO(TBEPCKH AJIATKH:

EHR

CRM BO 311paBCTBOTO

IToequHel xako malueHT

IToenuHel kako KJIUEHT

HajmpBo naBame Ha Hera, NpuiIarojeHa Ipema
TPETMAHOT 33 NaUCHTHUTE

HajnpBo KoMmyHMKamuja, NpWIarofeHa Ha YCIYrHTe Ha
KIIMEHTUTE

Ce KOpUCTH caMO Of KBAIU(HUKYBaHU JIeKapH

OnTuMu3vpaHa amivKanyja 3a ymoTpeda oj CTpaHa Ha
CIEIUjaIMCTH 32 MAPKETHHT U MPOAax6a

Hema pocramHum nojgaTtoud 3a MEOULIMHCKUTE
YILyTU-yTIaTU

LlenocHo mnpoduiMpame Ha NALUEHTH, YIaTyBambe Ha
MHCTUTYLUU U IPUAPYKHU-TIOBP3aHU JIEKapH

Bucok creneH Ha padyHU MPOLETYPH, CKIOHU KOH
YOBEYKH IPEIIKH

ABToMatu3upaHu  pabOTHH  mporecu  Oa3upaHn  Ha
KOMITAaHUCKH IMOJIUTHKH

[ojmoBHA KOMYHUKAIH]ja co MaIrMeHTUTE
npedpiieHN Ha TOPTaN 3a NallHEeHTH

ABTOMATCKUTE HW3BECTYBama C€ HCIpakaar JBOHACOYHO,
KaKo 3a CTapareliuTe, Taka W 3a HHUBHHUTE NalueHTd (Ha
npuMep, MOTCETHUIM 3a Ha3HAYYBAE WM PE3YITATH O]
TECTOT)

Mamcy WJin HE MCPJIWB YBHUJ BO pCIallMUTC Ha
NMAaOUEHTOT U YHATYBAKETO

ABTOMaTH3MpaHa aHalW3a M W3BECTYBAmE, BKIYUYBajKH M
Cclle/iehe Ha 330BOJICTBOTO HA MAI[UEHTOT

Ce nounysa co CRM koHcanxrunr u 6ecriaten “(a free proof-of-concept ) moxa3-Ha-KOHIIENT 3a ycOracyBame Ha
BalllUTe OueKyBama u Oapama. [loToa ce oau HU3 (a3u Ha MPOEKTOT, OJ] aHANW3a Ha OWU3HKC [0 OJPXKYBame Ha
OM3HHUCOT, CO MUHMMAJIHM HATIOPH O CTpaHa Ha 3/IpaBCTBeHAaTa opraHusainuja. [locTojar pecypcu u excrnepTusa 3a
o06e36enyBarbe CRM pemieHnja 3a 34paBCTBO Ha JIECKTOI, BeO M MOOWIHM IUIaT(OpMH, BKIy4yBajku Ha “o0mak‘‘-

88 An Electronic Health Record (EHR) is an electronic version of a patients medical history, that is maintained by

the provider over time, and may ...
® https://www.scnsoft.com/healthcare/crm
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kiayn 6asupanu onuuu. EHR, PMS, RMSm U CpeZCTBa 3a MOJPIIKA Ha MAalUeHTUTe (Pe3epBaliiy 3a 3aKaKyBambe
NIPEeKy MHTEPHET, MOPTAIH 3a MAIMEHTH, Pa3roBOp BO JKMBO, MOBUKYBaukK-Koi neHTap). CRM Bo 3npaBcrBeHara
3aMTUTa OOMYHO Ce MO3MIHOHNpa KaKO YHHBEP3aJIHa MapKETHHT aJlaTKa 3a MPOBAjICPHUTE, HO YECTO €€ KOPUCTH U
3a npyru nenu. [IpuaunuTte 3a 3ronemyBame Ha modapyBaukata Ha CRM ce neka oBaa arumkaiyja € IoBp3aHa co
ceBKyIHaTa eBomynuja Ha T nHxycTpHjarta 3a 34paBCTBEHA 3aIUTHTA U A€Ka ¢ 00Bp3aHa CO HOBHUTE PETYJNAaTHBU U
cra"gapau 3a 00e30emyBame Ha TPpUKa, MPOBajAepPUTE TOX0OPO Ma T 3HAAT CBOWTE MAIMEHTH U 1a KOMYHHIIUPAaT
CO HHB BO LIEJINOT KOHTHHYYM Ha Hera. Jlofieka Ha 37JpaBCTBOTO CEKOTall My Tpeba IoBeKe BpeMe 3a Jja CE 3aro3Hae
CO TEXHOJOTHjaTa 3a YyIpaByBame CO pabOTHHTE NpOIECcH, OONHUIHNTE co HeTpreHne ro mpudakaar CRM-or.
Cropen 3Ipy»KEHUETO 3a CTpaTerdja 3a 3IPaBCTBO M pa3Boj Ha mazapoT (SHSMD) Ha AmMepukaHckaTa OONHUYKA
aconyjanyja (AHA)zgl, 60% on amepukanckute OonHuIM Kopuctar CRM.

Cpennute n Manute 00JHHUIM ce cBpTyBaaT koH CRMs 3a ontuMu3zalyja Ha HUBHUTE BHATPEIIHH MPOLIECH, a HE 3a
HaJIBOPELIHN KOMYHHKAIUCKH HAIlOPH,

AmOynaHTCKHTE HEHTpU ce (OKycHpaaT Ha HWHTEpakiHja CcO MalUeHTHTE W IM0J00pyBame Ha BHATPEIIHHTE
nponecu. Cropen Toa, MOXeMe Jla TH CyMHUpaMe 4eCTO KOpPUCTeHHTe Wiu OapaHuTe kKapakrepuctuku Ha CRM, a
KOM ce MaHU(ECTHpa NPEKy CIEAHUTE MOTYIIH

Monyn 3a KOMyHHKAIIH]a

Monyn 3a manueHTH

Mopayn 3a 3anauu

Mopnyn 3a N3BEIITa]

Ipernen Ha Toa kaxo OomHuIUTe Kopuctat CRM:

Kopuctenure ciyuan mokaxkyBaaT MHTepeceH yBui. Mako e mpupomHo jaeka obmactute Ha npuMeHa Ha CRM ce
MPEKJIONyBaaT Mel'y pa3jIMYHHU JaBaTelIH Ha YCIYTH, TOJIEMHUTE HeroBaresy (OOJHUIN) U aMOYJaHTCKUTE LIEHTPU T
CTaBaaT HajrojeM Jell OJf CBOUTE HAlopH BO OICErOT Ha TEPEHCKUOT MAalMeHTOT. [IpMyMHATa 30LITO roJeMHTE
OomHuIM ce (okycupaarT Ha KOMyHHUKanuja co nmauueHture npeky CRM moxe na OupaT BKOPEHETH BO HEKOJIKY
¢axropu. [IpBo, UT undpactpykrypaTta Ha OoNHUIIATa MOXKE a Oujie MHOTY KOMIUIEKCHA, IPYTH CUCTEMU HCTOTaKa
MOXE J]a ce KOpPHCTAT 3a Jla CE€ pealn3upaaT OCTaHATHTE NOTpeOM Ha MpoBajIepoT (Ha IMpUMEp, YNPABYBAKE CO
cirydan B copaboTKa CO THMOT 3a TpHXKa), 1A 3aToa ja KOpPHCTaT OBaa MHXEPEHTHa MApKETHHI anaTka, JoOpa 3a
MapkeTHHT. Jlpyra nea € JeKa 37paBCTBEHUTE CHCTEMH C€ OHHE KOW I'M TIOCTaByBaaT TPEHAOBHUTE U T Pa3BHBaar.
Tue ce ropauTe Kiaca U THe Tpeba na OumaT MpUMEp 3a aHTAKMAHOT NpeMa MALUECHTOT, MPEBEHTUBHA TPIKa U
3IpaBje Ha HaceineHuero. [lociaemHo, HO HE W HAjMANKy BaXKHO, TOJEMHTe HeryBareid (OONHHIM) HAjIPBO CeE
TOTOJICHH OJI IPH)KATA 3aCHOBAHA HA BPEAHOCTH U Oapamarta Ha ACO?? 3Haum, mpeky KBaJIMTETOT Ha HErara,
3aeJIHUYKM 3allTeld W HAJOMECTOLM, THEe Tpeba Ja ja HaMallaT WTHOCTa WM OpOjOT 32 MHTEPBEHLUH Kaj
MAlMEHTUTE U Jla CTalaT Ha NPEeBEHTHBHATA CTPaHa IITO € MOXKHO IOCKOpO. AMOYJIaHTCKHTE LIEHTPH ja cTaBaar
HHTEpakKIfjaTa Ha MPBO MECTO IOpagd HUBHHOT Ou3HuC Moxen. lloceTwre Ha MalMEHTH ce€ KIYYHH 3a
(YHKIMOHMPAKETO Ha LIEHTPUTE, Taka IITO IPOBajaepuTe Tpeba na Ounar npoakTuBHU. He nexa oBue LEHTPH
HaMEpHO Ke I'M 3aIuialar MalueHTHTe Ja 'M HaMaMaT-NPHUBJIeYaT BO ONTOBApyBame O/ HENOTPEOHU MPOBEPKH,
TecTOBM U npouenypu. He, Tie Tpeba aa nokaxat rpuka HaJBOp OJ] KaHIelapHjaTa Ha JIEKapoT 3apajiy JojaTHoCTa
n JoBepbata Ha manueHToT. CpeJHHUTE M MajauTe OOJHWIM 3eMaaT NMOMHAKBa IepcrekTuBa Ha HuBHHUTE CRM-m,
KOPHUCTEjKH I'l 32 caMo-TIo1o0pyBame. OBOj IpHCTAall € UCTO Taka 3Ha4aeH, OMIejKN OBJIe JIMIaTa 3a IpIrka UMaar 3a
LIeN Ja ja 3roJieMaT MCIiopakaTa Ha Hera BO paMKHTE Ha KIMHHUYKOTO ONKPYXKyBame. THhe cocTaByBaaT €KMITH 3a
rpmka BO TIOBeke oniencHWja U o0e30emyBaaT eQpeKTHBHA cOpabdOTKa CO COBpPEMEHaTa TEXHOJOTH]a.
Be3begnoct Ha mogarouute u ycorjiaceHocT OeHedur oa kopucremero Ha LIPM-o1: 3amTurara Ha NOJATOLUTE
€ JIOJITOTO/IMIIIHA Tprka 3a qobaByBaunte. JJomeka CRM cam mo cebe He € A0BOJICH 3a 1a 00e30e1u CurypHa PHI*®
3allITUTa, HICTHOT CEYyLITE ja MoJ00pyBa IeJoKynHaTa 6e30eIHOCT co mudpHpame Ha YyBCTBUTEIHUTE ITOATOLHN U
JI03BOJTYBamke¢ Ha PE3EpPBHUTE KOIMH Jla C€ MOBpATaT 10 MAUIMO3€H HAma[ WM BUIIA cuia. lIpoBajmepuTe HCTO
Taka MOXKaT Jla BOBEJAT KOHTPOJIAa HA MPHUCTAIOT, TaKa MITO CaMO OJHAMpe 0100pEeHHU 3/PaBCTBEHH CIEIH]jaIHCTH
Ke MOXart Jia BUNTAaT - mpubepat oapeeHr HHHOPMAIIHA 33 MAIUEHTOT.

% Revenue Management System (RMS), Property management system (PMS)
2! https://www.scnsoft.com/blog/healthcare-crm-overview

292 ACO- accountable care organization

298 pH| -Ptotected Health Information
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Hurerpanuja -1IPM ke pabotu 3a 3qpaBCTBEHa OpraHM3alija ako OECHPEKOPHO Ce WHTErpHpa CO CHTE IpYrd
cucrteMu Bo MH(MpacTpykrypara. 3apaBctBeHnoT CRM He e riaBeH M3BOp Ha MOAATOLM M My € TOoTpeOHa BpCcKa co
NOBeKe aIUIMKaluM 3a a UCTHOT T'eHepupa BpeIHOCT. MHOry moGaByBaun Ha 3IpaBCTBCHH YCIYTH UMaaT CTPOTH
MOJIUTUKY BO BPCKA CO MPHUCTAIIOT JO MOJATOIM M HE JO3BOJIyBaaT MHTErpallija, LEJOCHO WIH 10 OAPEHeH e,
0Cco0€HO Kora cTaHyBa 300p 3a TakBH cucteMu kako EHR.

O0yka Ha nepcoHaJ0T - KIMHIYKNTE aKIIMOHEPH-3aCETHATH CTPaHH ke Tpeba Jja ce crpaBaT co MPEAU3BHKOT U Ja
r'0 HacodaT IMEePCOHAJIOT Ha aJanTanyjaTa U exyKalrja KOH HOBOTO perreHue. OBa 3HaUM J1eKa KIIMHUYKHUTE pAaOOTHH
mporecu Tpeba na ce mpriiarogar 3a fa ro Brydat CRM kako enen on crapmapauure-mo “default”t amatku, a He
OTIIMOHAHA aIUTUKAIMja O] THIIOT 'BUAU-aKO-Te 3auHTepecupa’.

Haunnara Ha CRM - BemnTaukaTa HHTEIUICHIHja € HACeKa/e MpUCyTHAa BO MOMeHTOB, a CRM Ha KpajoT ke mobue
HaJarpan0a Ha BelTayka MHTEIWreHiuja. BecHukor Ha Bekepckara GonmHMIa HeoJaMHa 00jaBUI M3BECTYBambe 3a
IBM u Salesforce, nexa BIeryBaar Bo apTHEpCTBO 3a ja i ycormacar ceoute Al** -rmmaropmu u 1a ro mogursar
HHBOTO Ha aHTAXKMAHOT Ha KOPHUCHHIUTE BO 37PAaBCTBOTO, BPEMEHCKHTE M (DMHAHCHCKUTE yCIyru. Beruradukarta
HHTEIHUICHIIMja Ke aHaJIM3upa IUIaHKHA HA aBTOMATH3UpaHu mojatoim cobpanu on CRM 3a 3mpaBcTBeHa 3a1THTA,
BKJTydyBajKi 3/PaBCTBEHH TMONATONHM TIEHEPHPAHM OJ MAIHMEHTOT, e-MEHIH, pacropend, uTH. Ke ce mokpeHe
MAIIHHCKO YUeHe —(aBTOMATCKO yUeHe) H NPEeIBHIyBAYKHM aHATMTHUKE amroputmu co HJIII?® 3a na momymar
NOBEeKe YBHUI, NPEMOPAKU W NPEABHAYBarba 3a MAapKeTHHI KaMIamHTe , HHTEpAKI{ja CO MAIMCHTH M THMCKaTa
copabotka. [IpuunHaTa € Ha MOBpIIMHATA - Ke OWAe MOTPeOHO 3HAYHMTEIHO BpeMe Ja Ce CO3laje NMPOHM3BOJI Ha
BEITAYKa WHTEIUICHIIMja 1 J1a Ce TECTHPa, 0COOCHO BO CIIy4aj Ha KOMOMHHpPAmbe HA JBE BEIITAYKO MHTEIUICHTHH
Al tnardpopmu. Kako u ma e, Bo Kommanujata Salesforce mnposajaepute ycrmeane na ja tpaHcdopmupaar
arIMKalyjara 3a ynpaByBambe CO pelalluTe BO HOB CHCTEM KOj MOXE Jla TO MPOLIMPH OICErOT Ha aKTHMBHOCTH OJ
copaboTkaTa ¥ HamlataTa [0 cBajlyaudjata Ha neppOPMAHCHUTE U  CICACHETO HAa  ONpemMara.
KoncynranTuTe omumryBaar kako GpyHKIHOHUpaar padotute Bo 3apaBcTBeHHOT CRM. Toa e kako kyrtuja 6e3 qHO
co OeckoHeueH Opoj Ha aNTepHATUBHM AJIaTKH, IITO MOXE J1a ce KOH(PHUTypHpaaT Ha HAuMH Ha KOj KOPHCHHUKOT caka
u My Tpeda. Bpaborenure ke Mopa camo ja MMaar jkenda, ¥ THe jacHO Ja mobapaaT BHATpELIHA U HaJBOpPEIIHA
onTUMU3AIMja TIpeKy moBeke mporecu. OdekyBamara ce JeKa MmoBeke xelou ke ce ocTBapar kora CRM ke Bnese
BO eparTa Ha BellITaukaTta HHTeanreHnyja- Al.

3AKJIYYOK

[Moa06pyBameTo Ha IPUCTAIIOT 0 MOJATOIUTE HA MAIMEHTUTE e()EKTUBHO TO MOJ00PYBa KBAJIUTETOT HA IPUKATA U
MOCJIEIOBATENIHO TO 3rOJIEMyBa 3aJJ0BOJICTBOTO Ha manueHToT. OBa € mpHYHHATA 301ITO KopucTermeTo Ha CRM 3a
OOJIHULIUTE M 3/IPaBCTBEHUTE MHCTUTYLIMU CTaHa MIMPOKO npudaTeHa nHoBauuja. KoopauHaiuja Ha KBaJUTETOT 3a
mojo0pyBamke Ha TpUKATa 3a MAIMEHTHTE WM MPHUCTANOT JO0 WHPOPMAIMU M CHHXPOHH3UPAHO IUIAHUPAKE CE
HajroyieM mpean3Buk Bo npumenara Ha CRM-or. CRM BO 37paBCTBOTO I'O OJICCHYBa BOCIIOCTABYBAHETO COPAOOTKa
BO JIOMEGHOT Ha 3ApaBCTBEHaTa TIpW)Ka HU3 OJIEJICHHjaTa-NeapTMEHTHTE W OBO3MOXKYBa CIIOJICIyBambe Ha
nHpopManuuTe 3a MaUEHTUTE TIOMETY JaBHUOT U IIpUBAaTHHOT cektop. Kommnanwujata Salesforce mocrojano padotn
Ha TPOLINPYBamke Ha KBAJUTETOT HA MHTEPaKIMjaTa MoMel'y 3paBCTBEHUTE MOTPOIITYBAa4X U JaBaTeIIUTE Ha YCIIYTH.
[MpobneMOT €cO MeAWIMHCKATa HCTOpHWja, MPEHECYBAamkETO HAa HMH(OPMAIMUTE U MEHAUUPAETO Ha TPETMAHOT
PEIIEHO € CO KIMEHTCKO-IIEHTPHIHO> " pernenne. OBa 3HAYM HE CaMO MOMOII Ha KOPHCHHUIIMTE, TYKY pa3GHparme Ha
ucrute. Kopucremero Ha Salesforce®’ Bo 31paBCTBEHHTE MHCTHTYLMH W HHCTHTYIHHTE 33 JKMBOTHH HAayKH
OBO3MOXYBa MEPCOHANM3UPAHN aHTAKMAHU [MOMely [IaBaTeluTe Ha yCIyrd W noTporryBauure. Salesforce um
O0BO3MOXYBa Ha KOMIIAHUUTE J]a Pa3BHBAaaT MHOBATHBHU yPeH KOM T'M BKJIy4yBaaT 3/{paBCTBEHUTE MOTPOILIYBAYU U
J100aByBauM Ha HOBM HauMHHW. [3Beluraurte nokaxysaat neka peuncu 80% oJ] BKYIIHUTE IPEIIKA HAIPaBEHU BO
MEIUIIMHCKUTEe OPTaHW3alliy TPOM3NeryBaar on aaMmuHuctparmjara. Salesforce in healthcare and Life Sciences
Institutions ce au3ajHupaHu aa ro HaMauaT TOj OPOj KOJIKY IITO € MOKHO MOOIMCKY 10 Hyna. [IpeausBHKOT CO KOj
cera ce coO4yBaaT 3[PaBCTBEHUTE PaOOTHHIM-TIPOBAJICPH € BO MPEHECYBAKETO HA MHPOPMAIMUTE HA MAIUSHTOT

2% Al-artificial intelegence

2% HJIIT- (Definition of neuro-linguistic programming (NLP): Set of rules and techniques proposed for modifying
behavior in achieving self improvement, self management,)

2% K imentcko- uentprano(Customer-centric means not just helping your customers but understanding them)

297 salesforce in Healthcare and Life Sciences institutions —-KomMnanuun kou npou3BexyBaar u
HMILIEMEHTHPAAT cOPTBEPCKH aILIMKAINHU 32 31PABCTBO
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noMery pa3JMYHUTE €JIEMEHTH Ha opraHu3anujara 0e3 ryoeme BpeMe WM IOTEHIMjaIHO I'yOeme Ha AEJOBH O]
Ba)XKHHU MOAATOIM. 3a MallMEHTHTE KOM CTPaaaaT o] XpPOHHYHU 3a00JTyBarba OBO3MOXKEHA MM € IPHKa Kako IITO ce
HpOrpaMUpaHy IPEreu 3a CeNeHhe U PYTHHCKH TECTOBH

Kopuctemero Ha CRM BO 3apaBCTBOTO To 3rojeMyBa e(EKTHBHHOT OICET Ha MHAIMEHTOT W ja MoJnoOpyBa
epUKacHOCTa CO aBTOMAaTHU3MpaHU pPaOOTHU TMIpoIecH INpeKy moBeke crpaHdu. KoopamHammjata e edukacHO
nomoOpeHa co IITO € MOXKHO Ja ce Oune eKOHOMHYEH, 0e3 la ce 3arpo3u KBaJMTETOT Ha 3[paBCTBEHATA 3AIUTHTA
IITO MM C€ J]aBa Ha Mal[HEHTHUTE.

Bo P. Makenonnja ammukanujata “Moj TepMuH’ TpeKy MATHYHHUTE JIEKapH WM OBO3MOXKyBa 3aKaXyBame Ha
MAMeHTUTE Mperie] Kaj jJekap crnenujainuct. OBaa anjmkaiyja Moxe aa oune Bo Onncka unHuHa aei ox LIPM Bo
HAIIeTO 37PaBCTBO. 3aJIOBOJICTBO U JIOjaJJHOCTAa Ha KOPHCHHUIMUTE NPEKy I0J00ap KBAINTET Ha 3JpaBCTBEHHUTE
ycIyryru, Ou ce 3rojiemMuie co BoBenyBamero Ha [[PM-or, co Toa Ou ce 3rojeMui MMHIIOT Ha MOOJCITHHUTE
3PAaBCTBEHH WHCTUTYLMH, KaKao JPXKABHU TaKa M NPHBATHH W BOEAHO MMHIIOT Ha IIEJIOKYITHHOT 3]paBCTBEH
cucreM Bo P. Makenonuja.
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