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Abstract: Network marketing and its management is a form of business that has existed for seventy years and is
spread in more than a hundred countries. This way of doing business is based on direct sales, but with numerous
benefits. Unlike the pyramid scheme with which network marketing is often associated, the emphasis is on selling
products rather than paying membership fees. Network marketing is based on building a network. The goal of the
business is to create a stable and successful team that will continuously find new customers and partners who will
expand the network with them. To create a successful network, it is necessary to choose a quality company with
quality mentors who will always be useful to the distributor. One of the most important things in this business is to
create and maintain a successful image. There are many Network companies in the world, but in our society there is
still a lot of prejudice and ignorance related to this form of business.

Network marketing and its management is a form of business activity in which the representative of a certain
company (distributor) receives a commission for each product sold, but also for each sale made by the distributor
whom he registered in the “network”. In other words, the distributor earns money by recommending it to the other
product(s) it uses.

Although it is a completely legal and normal job (more than 70 years), despite the fact that over 50 million people
are involved in network marketing and it is also fastest growing form of business, especially now that the global
pandemic with Covid 19 people are forced to cut back on contacts and the famous “shopping” initially there is an
impression that network marketing is a “scam”, “Pyramids” etc. Internet forums are full of negative comments about
network marketing and there are even some blogs and articles that aim to “save” people from scams called network
marketing or multi-level marketing (MLM). The question is why is that so?

The reason for this is the fact that most people do not know exactly what network marketing is, and many who enter
this business do not know how to do business. The purpose of this paper is to define network marketing to
distinguish it from the pyramid systems whit which it is so often compared, and to point out its value as a business
model. In addition, the aim of the paper is to show what is needed to build a successful and stable network.
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Pe3ume: MpEeKHHOT MapKeTHHI M MEHALMPAKBETO CO HCTHOT € (opMa Ha JeJOBHA aKTHBHOCT KOja IOCTOM
ceayMIeceT TOOUHY U € PaclpocTpaHeTa Bo MoBeke oJ1 cTo 3eMju. OBOj HAYMH Ha JIEJIOBHO paboTehe ce 3aCHOBA Ha
JMpPEKTHA Mpojaxkda, HO co OpOjHH MPUIOOKMBKY. 3a pa3iuKa 0] MMPaMUAATHHOT CHCTEM CO KOj Y4eCTO ce HOBp3yBa
MPEKHHOT MAapKETHHT, TyKa aKIEHTOT € CTAaBeH Ha MpoJax0a Ha NPOHM3BOJM OTKOJIKY Ha IUIaKame YJICHapHHA.
MpexKHHOT MapKeTHHT ce 3aCHOBA Ha rpajeme Mpexa. Llenta Ha OU3HHCOT e 1a co3mane CTabWIeH U yCIelleH TUM
KOj KOHTHHYHPAaHO ke Haora HOBM KJIMEHTH M MapTHEPH KOW 3a€THO CO HHUB K€ ja MPOIIMpAT Mpexara. 3a Ja ce
co37afie yCIellHa Mpexa, ITIOTpeOHo € aa ce u3depe KBaIUTeTHA KOMIIAaHHja CO KBAJIMTETHH MEHTOPH KOU CEKOTall
ke Oumat KOpHCHHU 3a qucTpuOyTepoT. EqHa on moBakHUTE pabOTH BO OBOj OM3HHC € CO3JaBame M OJIp)KyBame Ha
yenemHa cnuka. [locrojar MHOTY MpeXHH KOMIAHUHM BO CBETOT, HO BO HAIIETO OIIITECTBO C€ YUITE MMa MHOTY
npenpacy i ¥ He3Haekhe IOBP3aHU cO OBaa (popMa Ha JIeJIOBHO paboTeme.

MpeXHHOT MapKeTHHI W MEHAMPAamkEeTo cO Hero € ¢opma Ha JIENOBHA aKTHBHOCT BO KOja NPETCTAaBHUKOT HA
oJlpesieHa KOMMaHuja (AucTpuOyTep) N10o0MBa NMPOBH3Mja 3a CEKOj MPOJaJeH MPOM3BOJ, HO U 3a ceKoja mpoaaxba
HarpaseHa 0J1 IMCTPUOYTEPOT KOT'0 TO PErHCTpHUpal BO ,,Mpexara”. Co apyru 300poBH, TUCTPUOYTEPOT 3apaboTyBa
Taka LITO UM IIperopavyBa Ha JPYTUTe MPOU3BOAM (M) ITO TH KOPUCTH.
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Hako cranyBa 300p 3a 1I€JIOCHO JieraiHa 1 HopMaliHa paboTa (noBeke o 70 ToauHN), U TOKpPaj GakToT aeka Haj 50
MUWJIHOHH JIyF'e ce 3aHMMaBaaT Co MpeXXeH MapKeTHHT U € UCTO Taka HajOp30 pacTeuka GopMma Ha JIeIOBHO paboTeme
a TToceOHO BO CETalrHO BpeMe Kora Iopajau cBeTckara maHaemuja co Kosug 19 myfero ce mpumopanu a ru cManaT
KOHTaKTHTE W IIO3HATHUTE,,IIONUH3M HO INPBHYHO ITOCTOM BIIEYATOK JAEKAa MPEKHHOT MApKETHHT € ,,M3Mama’,
LHIupamunn utH. IHTepHET-POpyMUTE CE IMOTHU CO HETaTHBHHA KOMEHTAapH 3a MPEKHAOT MapKETHHT, T1a JypH UMa
U OfpEICHH OJIOTOBM M HANNMCH KOM MMaaT 3a [eJ Ja T'H ,.cracar JyfeTo Of M3MaMHUTE HapedeHH MpEXeH
MapKeTHUHT WId MpekeH MapKeTHHT (ToBeke HuBoa). [IparmameTo e 30mro e Toa Taka?

ITpuunHara 3a oBa € (GakTOT AeKa MOBEKETO JIyf'e HE 3HaaT TOYHO IITO € MPEXEH MApPKETHHI, 3 MHOTYMHHA KOH
BJEryBaaT BO OBOj OM3HHC HE 3HaaT Kako ce mpaBu OuszHucoT.llenTta Ha OBOj Tpyx e Aa ce neuHUpa MPEKHUOT
MapKeTUHT, Ja Ce pa3luKyBa O] MUPAMUIATHUTE CUCTEMH CO KOU TOJKY 4eCTO Ce CIOopeAyBa M Ja ce Mocouu
HEroBaTa BPEJHOCT Kako JAeloBeH Mozen. Ilokpaj Toa, menTa Ha TpyJOT € Ja HMOKaKke LITO € HOTpeOHO 3a 1a ce
U3rpajy yclelHa u cTabuiiHa Mpexa.

Kayunu 300poBu: Mpexa, tuctpudyrep, npoaaxoa, THM, MEHaIMEHT, MapKETHHT

1.MPEKEH MAPKETHHI' I MEHAIIMPAIBE CO UCTHOT
Ox 2020 rogmaa ma HaBaka, MHIYCTpHjaTa 3a MpPEXEH MapKeTHHI Tpeba Ja ocTaHe enHa OJf MHIYyCTPHUTE CO
HajrojemMa 3apaboTKa BO Tio0anHaTa €KOHOMCKa aujacropa. EBe HEKONKYy KIyYHM CTaTUCTHYKM IIOJATOLIHM 3a
HMHIyCTpHjaTa TOBP3aHH CO MPEXHHOT MapKeTHHI, KakO OJpa3 Ha HErOBHOT PAacT BO HM3MHHATaTa TOJWHA U
MIPEABHUAYBajKH TO PACTOT BO OBaa TOJIMHA.
Hajno6pure o Tom 100 kommanuu 3a ritobaneH MpeskeH MapkeTrHr Bo 2021 roawHa ce:
1. Amway (1959) 8,80 munujapau
2. Avon (1886) 5,70 munujapau
3. Herbalife (1980) 4,50 munujapau
4. Natura (1969) 4,4 munujapau
1.1. IITO E MPEXKEH MAPKETHUHI?
MpeXHHOT MapKeTHHT € JIeIOBHA aKTUBHOCT Ha 21 Bek. ,,MpEXHHOT MapKETHHT WM MYJTH-JIEBE]T MapKETHHT
(MJIM) ce BcymHOCT HICHTHYHH. Bo Hamara o6iact, HajuecTo ce KOPUCTH TEPMHHOT MPpesKeH, ITO € KpaTeHKa 3a
,»,MapKeTHHT' Ha ToBeKke HuBOA“. KoMmaHnuTe 32 MpEXeH MapKeTHHT, HAMECTO Ja IUIakaaT 3a CKalll PeKIaMH BO
MeIUyMHTE, W3ABOjyBaaT Iapu 3a T.H. ,,JlupekTHa pa3meHa Ha mHpopMammu 1 Ha 1“ u 3a momoOpyBame Ha
KBINTETOT Ha Mpomn3BofoT. CaMuTe COpaOOTHHIM WM AUCTPHOYTEpHM THM KOPHUCTAT TPOU3BOJAHWTE IUTO TH
IIPOMOBHpAAT, CO IITO UM CBEIOYAT HA APYTUTE 32 HUBHUOT KBAJIHUTET, epeKTUBHOCT U morpeda. CopaboTHUIINTE
WIN JUCTPUOyTEpUTE T'M NpeHecyBaaT MHPOPMAIMUTE Ha JIPYTH, a 0TOa T'M PerucTpUpaaT BO HUBHATA KOMIIaHHU]a
Kako 4ieH Win Kako kiveHT. CTaHyBaTe 4eH Ha KOMIIaHMja 3aToa IITO HA OBOj HAYMH MOXKETE Ja HapadyBare
MPOU3BOH 10 (HaOPUUKH [IEHH, TPOU3BOJIMTE CE HApadyBaaT O BalIHOT JoM-0N line, mpou3BOANTE MPUCTUTHYBAAT
Ha BalllaTa aJpeca U BHECYBaTe CHCTEM 3a AMCTpHOyLMja Ha NpodUT BO paMKuTe Ha KoMIlaHujara. Bo kommaHuja
IITO I'M MMa CUTE YCJIOBU 3a KBAJIMTCTHA pa60Ta, BUEC JIMYHO T'M KOPUCTUTE NPOU3BOAUTE IITO I'M IPOMOBUPATE U
KakKo 3a/I0BOJICH MOTPOIIYyBay I'M IpernopadyBaTe NPOU3BOJIUTE HA JPYTH. BU3HHUCOT CO MpEXEeH MapKETHHI € UCTO
Taka eJIeH 0] HoepKacCHUTE HaYMHH Jja 3apaboTHTE TOBEKE 3aT0a MITO CUCTEMOT € MOCTABEH TaKa IITO CEKOj MOXKE
Jla y4ecTByBa BO 3apaboTkara. Cexoj mro uMa xenbda, OIydHOCT U UCTPAjHOCT € 100pesojieH Bo cucteMoT. He e
Ba)XKHO HMBOTO Ha 00pa3oBaHuWe, KOJKY TOJMHN UMaTe, I0JIOT, HAlIMOHATHOCTa WK pacata. OrpOMHOTO MHO3MHCTBO
Ha KOMITAHUU CO MPEXEH MapKeTHHT Ce TPYKaT CaMo 3a Toa KOJIKY CTe MOJTOTBEHH J1a HAy4YHTe, 1a IPOMEHNTE U Jla
HarpezyBare.
MpEeXHHOT MAapKETHUHI € HajeBTHHHUOT W HajKBAIMTETHUOT HAUWH 3a JIAHCHPAame MPOW3BOJM HA 1a3apoT, Kako U
HajI00pHOT HAYMH 32 TEHEPUPAbE JOTOJHUTEIHN MPUX0AU. MapKeTHHT Mpexara HyAM >KUBOTHA ajTepHATHUBA Ha
MHOT'Yy Beke BpaOOTEeHH JIUIIa, KOM HE Ce 33JI0BOJIHA CO MOMEHTAIHOTO pabOTHO MECTO.
Hexowu ox1 riiaBHUTE PUIOOMBKYU OJ1 3aII0YHYBAETO OM3HUC CO MPEXEH MapKETHHT Ce:
e Hucka 11eHa 3a 3arouHyBambe OU3HIC;
e Jlumoma WM KakBo 6uio opmaiHo 0Opa3oBaHue TeHEPATHO HE € YCJIOB 3a 3al0YHyBame paboTa;
e CucTeMOT € OTBOPEH 3a CeKoj IITO MMa Bojja 3a paboTa, pa3Boj M yHalpeayBame BO OW3HHCOT, HO U BO
HMBOTOT BOOIIIITO;
e Kowmmannure o0e30emayBaaT J00pO BOCIIOCTaBEHH CHCTEMH, KOM BEKe C€ IMOKa)kaa KaKo YCHEIIHH U KOH
MOXaT JIa IOMOTHAT BO I'Pa/ICHETO Ha HOB OU3HMC;
e KBanuTeTHHTE KOMIAHWUM HCTO Taka 00e30emyBaaT 10Opo oOpa3oBaHME M IIpOrpamMH 3a oOyka KOM To
OJIECHYBaaT U 3a0p3yBaaT ycCIIeXoT;
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e Jlyrero KoM ce yCIeIHH BO 0BOj OM3HKC CTaHyBaaT JOCTAITHM MEHTOPH 3a Jia IOMOTHAT BO M3rpajadara Ha
HOBa MpEXa;
e PaboraTa 3a MpeXeH MapKEeTHHT MOXeE Jla C€ M3BPIIHN U KaKO JOMOJIHHUTEIHA padoTa, PUTOA OJIPIKYBAjKH ja
BaIIaTa IocTojana padora.
1.2. KAKO PABOTU MPEXXHUOT MAPKETHUHI?
PaboTara BO MpeXKHHOT MapKETHHT € MHOTY €ITHOCTAaBHA W NPWINIHO HarpageHa. Cexoj HOB WIEH WIIH JUCTPHOyTep
KyIlyBa CTOKa IO TIOHHCKH IICHH W ja 3apaboTyBa cBojaTa JOOWBKa OJl pa3jiHKaTa IOMETry KyTOIpojakOara Wi
nperopayaHata neHa. LlenTa Ha cOH30pUTE W COPaOOTHHLMTE € Ja BKIydaT HOBH JIyf'e BO OM3HHCOT - Jla Ipajat
Mpexa, Ouaejku Taka nobuBame npouTt ox Hamarta mMpexa. COpabOTHHKOT MCTO Taka K€ UM HMOMOTHE U Ke T
elyuupa HOBUTE COpPAa0OTHHUIM Ja BKIIydyBaaT CBOW NpHjaTeNld, POJHWHM, Kojerd u ci. OBa € cymTHHara Ha
MpexeH Kypc Kaje rpyla He3aBUCHU COPaOOTHHUIM paboTaT 3ae[HO 3a 3aeMHa KOPHCT, KaJe IITO CEeKOoj ce ILIaka
CHope IIaHOT 32 MapKETHHT Ha KOMIIaHHjaTa.

Cnuka 1. Paznukama HOMEI"y KiacudHuom npo()a.m‘en Kanai u Mpe);cHuom mapkemune
Klasitni prodajni kanal Mrezni marketing

s Proizvodaé& - e HdEmTE e Proizvodac

age.. iia

= “rodajni
odjel « Mediji

= Distributer

= Distributer olrElessrit (Ti)

= Veletrgovac = Promocije

* Trge - 2cna * Kupac
malo (Takoder.ti)

s Kupac

Bo cuctemor 3a MpexeH MapKeTHHI, HarpajeHH ce OHHME AMCTPUOYTepH KOW MpPUAOHECYBaaT 3a Ipojaaxoa
npernopavyBajku KynyBamba AUPEKTHO O IPOU3BOIUTEINOT.

1.2.1. PA3JIMKATA IIOMEI'Y MPEXKHUOT MAPKETAHI M IMPAMUJIAJTHATA IIIEMA

ITpn paboTa co MpekeH MapKeTHHT, NIPOWU3BOIUTE WIM yCIyTWTE IITO MMaaT BHCTHHCKAa BPEIHOCT C€ Iulachpaar
MIPEeKy MpeXa Ha 3a/I0BOJIHH ITOTPOIIyBadH (KOM TO KOPHUCTAT TOj IPOM3BOJL U T'O MperopadyBaar Ha JIpyrH). 3HauH,
TIOCTOM MO>KHOCT J1a OMzeTe caMo KJIMEHT WM J1a Oujere cCopabOTHUK (JIMIE KOE r0 KOPUCTH MPOU3BOJIOT, HO MCTO
Taka rpaau Mpexa). CIpoTHBHO Ha TOa, BO MHUpaMHJIalIHA IIeMa, aKIEHTOT HE € Ha IPOU3BOJ0T (MHOTY YeCTO TOj
BOOIIIITO HE MOCTOM), TYKY Ha IPOLINPYBAMkETO HA MpeXara, OJHOCHO NPHUBJIEKYBamhe HOBH YWICHOBH KOM Tpeba Ja
IUIakaar 4jieHapuHa (IpeTexHo 3a HUmTOo). CaMHOT BiIe3 BO MPEXEH MapKETHHI Oapa HUCKH TPOIIOLH, OJHOCHO
TPOILOLM LITO MPOM3JIETYBAaT 0J1 Ha0aBKa Ha MPOU3BOIY IITO Ke ce KopucTaT (M MOTEHILHUjallHO MpernopayaHy Ha
APYTH).

1.3. KAKO HACTAHA MPEXKXHUOT MAPKETHUHI?

Op JaneyHoTO MMHATO, MOCTOelle MmoTpeda 3a yJNMYHM IpoJaBayM, MpoJaBadd OJ Bpara JI0 Bpara, MaTyBaukd
TProBUM U CJI., OMJIEjKM HEKOM MPOU3BOJM HE MOXKE Ja ce MpojaBaar 0e3 MoJeTaIHO 00jacHyBamwe 3a LeNTa WU
npuMeHaTa Ha npou3BojoT. OBHe Jnia OOMYHO MMaa M3pa3eHH BELITHHU 3a MPEroBOpH M pekiaMupame. CraHa
JacHO JieKa € TIOJIECHO Jla CE HalpaB{ IPOW3BOJ OTKOJIKY Jla ce IIachpa Ha I1a3apoT. 3aroa, 3alovHa pa3BojoT HA
HOBaTa uHayctpuja. JenemHara nozHara MJIM kommnanuja Avon products e ocHoBana Bo 1890 roauHa, a OCHOBau
Ha KomrnaHujaTa 6eme JlejBua MekoHen.

1.4. BPEJHOCTA HA MPEXKHUOT MAPKETUHI'

Bpennocra Ha MpEXXHHOT MAapKETHHT JIEKH BO (AKTOT JieKa HABUCTHHA € MOXKHO J1a 3alI0YHETE CONCTBEH OM3HHC CO
MHUHMMAaJIHA MHBECTUIIMHU U Jla paboTHTe 3a cebe, a Co3JaJieTe CBOja COICTBEHA MpeXa MpeKy Koja Ke MOoXeTe Ja
3apaboTuTe MHOTY JOOpO CO TEKOT Ha BpEMeETO, JOoJieKa MM IoMarate Ha Apyrure na 3apaborat mapu. Camo
pelieHn, yIopHH Jyre KOW cakaar J1a HaydaT MHOTY pa0OTH Off pa3IndHu 00JacTH MOXKAT Jia yCIeaT BO MPEXHHUOT
MApKETHHI. KaKO Jia ycrne€aTr BO XKMBOTOT CO MO3UTHUBCH CTaB, 3a JUIACPCKU BCIITHHH, KOMyHI/IKaI.II/Ija, pa60Ta co
nmyre, Kako Jga ce ocno0omaT o cTpaB oJ] oAOWBaWme W IPYrd JUYHUA CTPABOBH, 32 BEIITHHU 3a YIPaBYyBambe
COIICTBEHH MapH, Pacroiarame CO BpeMe, IOCTABYBAmE LIS BO JKUBOTOT U MHOT'Y TTOBEKE.
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IMocrou u 3akoH Ha MeTkand (umenyBaH no PoGepr Metkand, ko-ocHoBau Ha Eteprer u ocuoBau na 3Com).
I'nacu: ,,ExoHOMCKa BpeAHOCT Ha MpeskaTa = Opoj Ha KOPUCHHULIU .

2.TPAJEILE HA YCIIEHLIHA MPEXKA
2.1. U3BBOP HA BUCTUHCKA KOMIIAHUJA
Enna on xirygnuTe paboTd pu M300pOT Ha KOMIIAaHHja € KOW NMPOU3BOAU THE I'M HyZaT. BaxHO e mpou3BoauTe na
OuzmaTt co BUCOK KBAJIUTET, 1a He OMAT CO HepeaHH LIEHH, 110 MOKHOCT Jja OUIaT HHOBAaTUBHHU M PETKO J1a MOXaT 1a
ce HajiaT BO TpaguIMOHAHAaTa MajonpoaaxoOa. bu Omiro MHOTY 10OpO MOKOJNKY NMPOW3BOAOT Ce KOHCYMHpa, 32 Ja
MOXaT KJIMEHTUTE PEIOBHO Ja ro KyIyBaaT NMpPOM3BOJOT W CO TOa AMUCTPUOYTEpOT PEAOBHO Ja 3apaboTyBa
NPOBH3Mja, OJJHOCHO Ja INpaBH MacuBHa 3apaboTka. [lokenmHo e kommnaHuWjata na Oupe MeryHapojHa, Ja uMma
KBaJIUTETHA BEO-CTPaHUIIA ¥ TPOM3BOIUTE JIECHO JIa Ce HapauyBaat npexy MHrepHer.
2.2. KAKO JA TPUBJIEYETE HAPTHEPU U COPABOTHULIN?
Ha camuoT noueTok Ha co3jaBambe Mpeka, MEHTOPOT MOXe Ja Ouje oJ rojieMa IOMOII BO HAOTameTO Ha MPBUTE
napTHepy u copaboTHuiM. CeTo 0Ba ce OJJHECYBa Ha TPajJcHke TUM BO MPEXKEH MapKETHHI. AKO UM IOHYIUTE Ha
JmyreTo ,,pabora‘ Toram Hema Ja BH oau AoOpo. HamecTo Toa, majre mM ro oHa mTO WM Tpeda, a Toa ce IMapH,
co6omHO BpeMe U 3apaBje. MHOTY AMCTpUOyTepH BJIETYBaaT BO OBOj OM3HHC TOKMY 3aTOa IITO BH OBO3MOXKYBa
(brekcnOUITHO pabOTHO BpeMe M, CO TEKOT Ha BpeMeTo, 1obpa 3apaboTka. Kako mTo pactaT NpHXOIUTE CO TEKOT Ha
BPEMETO, TaKa pacTe 1 COIICTBEHOTO CIO0OIHO BpeMe.
2.2.1 MPEXXEH MAPKETUHI' U COLIMJAJIHU MPEKHU
[TapTHepuTe HCTO Taka ce NPHBICYCHH O] KBAJIMTCTHA BEO-CTpaHHLA M COLMWjaJHA MPEXKH, 0e3 KOH JCHEC ¢
HEBO3MOXHO Jia ce paboTH ycrnemHo. MHOTy ,.BpBHH™ AMCTPHOYTEpH Ha COLMjaHUTE MpPEXH HE NpOoJaBaaT
MIPOM3BOJIH, TYKY 'O IIPO/IaBaat CBOjOT ,,KUBOTEH CTHII".
2.2.2. IPOMEHA HA ) KUBOTHHUOT CTHUJ
Kora rpaaure ycmemiHa CONCTBEHa MpeXa, MOTPeOHO € Ja OOpHEeTe BHUMAaHWE HAa BAIIHUOT COINCTBCH H3MJICH U
BOOIIITO Ha HAYMHOT Ha XKUBOT. EBe HeKoJKy oOnacTu mrto Tpeda Aa ru pasrienare: XMUIueHa, 3ApaBa HUCXpaHa U
BexxOame, MOOSTHIMYKH CTaB, Tpeda a ce N30erHyBaaT NeCHMUCTHYKH 1 HETraTHBHH JIULIA.
2.3. MIPOJAKBA
[Mponax0baTa e HAjBaXKHUOT aCHEKT Ha LIGJMOT OM3HUC. 3aTO0a € MHOTY BaXHO Aa Ouiere 1oOpO MOATOTBEHH 3a
npoaax0a, TypH | Mpex Ja Ounat HampaBeHU IPBHUTE MPOJAKHM MOBULM. [Ipex caMHOT mpou3BoOA, HOTPEOHO € 1a
ce IPOAaJIeTe CaMH, a TOA Ce IOCTUTHYBA CO CO3/IaBambe IMYCH MarHeTH3aM, CHepriyYeH HacTarl, camoioBepOa  CiI.
2.4. OAPXXYBAIbE HA YCIIEIIHA CJIIMKA
Cnopen ucrpaxyBameTo Ha LleHTapoT 3a kpeaTuBHO JuaepcTBO o/ Benuka bpuranuja, iMuior e BTOp (axrop 3a
NpOLIEHKA Ha JISJIOBHUTE JIyTre, BEIHALI 3a]l eKCIepTH3aTa, J0AeKa BO pojaxxdaTa e npB U HajBaxkeH (aktop. 3aroa,
0]l KIly4HO 3Haueme 3a HalpelyBame BO Kapuepara € Ja ce IOJMTHEe CBecTa 3a BaKHOCTA Ha CIHMKara M Jia ce
1oJI00paT BELITHHHUTE 33 YIIPABYBambe Kako JeJ 0J1 caMo-yIpaByBameTo. Ciinkara mTo ja peuiekTupare Moxe Jia To
oJipea BalIMOT YCIEX WIM HeycleX Bo Om3HucoT. JIyreTo umaar mpeapacyZu U ako He cakare Jia OujieTe CTaBeHU
noJ ,,00M4YHU", Toramr Mopa Ja M3riieAaTe HeBOOOWYaeHO ycCIelmHo. AKO cakare Jia NMpHUBJeYeTe BUCTUHCKU BH]]
Jyfe KOH BallaTa JeJIOBHA aKTUBHOCT, TOTAIl THE He Tpeba Ja riiefaaT Ha Bac Kako Ha €HAKBHU, TYKY CO BOCXHT U
3aBHCT. Y CIICIIHHTE JIy'e 3payar co MO3UTUBHA EHEepruja, CaMoAoBepOa 1 4eCTO Ce HACMEaHH.
2.5. OAPXKYBAIBE OBYKHU U JJEJIOBHU COCTAHOL U
CoznaBame yCIeIIHa Mpexa W KOHTUHYHPAHO IMOJOOpyBame € HEBO3MOXKHO 0e3 jga ce o0ydyBaar JApyru
auctpuOyTep. Ha mo4eTokoT Ha GM3HUCOT, HOBUOT JUCTPHOYTEpP € OHOj KOj OAM Ha 00yKa cO CBOMTE MEHTOPH, HO
CO TEKOT Ha BPEMETO, KaKo ILTO CTaHyBa HOB HE3aBHCEH JUCTPUOYTEp U KaKo IITO Ce IIMPU HEroBaTa Mpexa, Joara
BpeMe KOTa HOBHOT AUCTPUOyTep opraHu3upa o0yka 3a HETOBUOT THM.

3. MAPKETHUHI HA MPEXH BO P.C.MAKEJIOHUJA

Cnopen gocranuute nojarory ogx HEPM 3akmydro co 31.12.2019 ronuna Bo Makenonuja nma peructpupaso 1020
€-TIPOTAYKHU KaHAJIH, OJHOCHO e-TproBuu. 3akinydHo co 31.12.2019 ce peanusupanu 6.727.051 oHnajH TpaHCaKImja
U THE TpaHCAaKLIMK Omiie BO BpemHOCT oA 176 MuinoHu eBpa, a 1o CentemBpr 2020 mMaMe HaBUCTHHA MHTEPECHU
Opojku 3a aHaNM3a, OHTHOCHO 1342 perucTpupany e-1poJaXHH KaHallk co BKyIieH o0pT of 155,4 munuonu espa. E-
TProBuMTEe ASPUHUTHBHO K€ MMaaT OrpPOMHA yJlora BO perapupame Ha eKOHOMCKHTE INTETH KOW K€ HacTaHaT O]l
COVID-19. Bo npsara nonosuna Ha 2020 roguHa rpafaHuTe Ha MakenoHHMja CO JIOMAIIHM TUIATEKHU KapTHUKH
MoTpomuie okory 69.4 MIIIMOHH eBpa BO MakeIoHCKUTE KOMITaHWH KOH IIPOJIaBaaT 1o NaT Ha MHTEPHET NMPOAaxOon
mTo BO MCTHOT npuoj Ha 2019 rommHa mpecraByBa MOpPaTCT Ha TakBaTa MoTpouryBauka on 113.5 mocro a
nojaronure ce o MakeJoHCKOTO 3/pY KEHHE 3a e-TProBuja.
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4. 3AKJIYYOK
MpeXHHOT MapKETHHT MOJKe Jia ce euHUpa Kako (opMa Ha JIelIOBHA aKTMBHOCT BO KOja KOMITaHHjaTa HarpaayBa
IUCTPUOYTEpP CO OAPE/CH MPOIEHT Ha IMPOBH3Hja 32 CEKOj HOB KOPHUCHHK IITO Ke T0 JOHece Ha ,,Mpekara’ WiId Ha
KOro T0 IpojaBa IPOM3BONOT Ha KommaHujara. Cemak, TUCTPHOYTEpPOT MCTO Taka MMa MOXKHOCT Ja TeHepupa
MIACHBEH NPUXOJ (IOMOJHHUTEHA MPOBU3HMja) IITO CE jaByBa MOKOJKY HEKOE OJ JIMIATa IITO TH PErHCTPUpa TH
IpoJaBa NPOU3BOAUTE HA JPYTO JIUIE U CO TOA NPUBJIICKYBa HOBH JTUCTPHOYTEPHU BO ,,MpexaTa™.
HajBaxxHO € meka Hema ycrelmrHa Mpeka Oe3 MpHBJICKyBamke HOBH TUCTPHOyTepw, KoM Tpeba ma Owmmat mobpo
o0ydeHH 3a J1a MOXKaT Jja TIPOAaBaaT M Ja MPHBIEYAT IMoBeke qucTpuOyTepu. M300poT Ha BUCTHHCKA KOMIIaHU]A H
MEHTOp MIpa MHOT'Y rojema yjora Bo ycrexoT Ha OusHucoT. KoMmmanujata u caMMOT MEHTOp Tpeba ja My JIajnaT
MaKCHMaJlHa TIOJJIPIIKa Ha HOBUOT AucTpuOyTep. Co3/laBambeTo yClellHa Mpeka € IMpOIeC, IITO He ce CIIydyBa
npexy Hok. IloTpeOHM ce Meceny 3a Aa T'M YCOBPIIMTE NPOJAKHHUTE BEIITHHH, Jla HAy4yUTe Ja pa3MHCIyBarTe
KpeaTHBHO, 1la HayuuTe Ja paboTuTe Ha cede, 1a 00ydyBare Ipyry Jyre, HO BO LIEIUOT Mpolec Tpeda 1a HayuuTe U
Jla CU TIOMHHETE yOaBo.
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